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Explore the opportunity.
Protect your choices.

A practical checklist before considering an optional data licensing opportunity.

Start with descriptions. Keep the records where they are.

No files, credentials, customer lists or project exports needed.

01/ MAP THE INVENTORY

List your systems, approximate years of history, record categories and the person who understands the
workflow. Rough estimates and unknown answers are useful starting points.

02 / IDENTIFY THE APPROVER

Possession is not permission to license. Identify who can authorize review. Flag client contracts, confidentiality
terms and third-party ownership, including architect or subcontractor materials.

03/ FLAG SENSITIVE INFORMATION

Personal, confidential, regulated or security-sensitive information needs review, protection or exclusion.
Describe the category only. An initial fit audit does not settle legal rights or replace qualified legal advice.

04 / FIND ONE OPERATIONAL IMPROVEMENT

Choose one recurring record challenge. For a construction closeout, that might be a missing manual or
warranty item. Assign an owner, next action and due date. A better handoff is useful even without a deal.
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A useful answer. Your call.

05/ USE THE FREE AUDIT

Your written output includes an inventory snapshot, rights and readiness questions, a preliminary fit
recommendation and one practical improvement. The next step may be to clarify information, explore a scoped
review or stop.

06 / APPROVE A NAMED INTRODUCTION

Ask for the buyer name, proposed use and exact information scope. Any introduction needs separate,
recorded approval. An audit request does not permit referral submission, data transfer or a licensing
agreement.

07 / KEEP THE ECONOMICS CLEAR

The buyer decides eligibility, price and terms. Supplier licensing proceeds are governed by the supplier
agreement with the buyer. Sprinter DataWorks may receive separate referral compensation if a referred
partnership completes; we disclose the relevant arrangement before an introduction.

08 / NO PROMISED ACCEPTANCE OR PAYMENT

A preliminary fit assessment is not a valuation, buyer approval, project certification or implemented Al system.
You can decline or pause. Any later consulting or implementation is separately scoped and priced.

Ready to start? Describe the business, not the records.

Request a free metadata-only fit audit at sprinterdataworks.com/fit-audit

Sprinter DataWorks is an initiative of Sprinter Consulting LLC. We act independently of data buyers. Questions:
tyler@sprinterconsulting.com
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